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This Handbook explores the main themes and topics of the emerging field of
Global Administrative Law with contributions by leading scholars and experts
from universities and organizations around the world. The variety of the subjects
addressed and the internationality of the Handbook’s perspectives make for a
truly global and multi-dimensional view of the field. The book first examines the
growth of global administrations, their interactions within global networks, the
emergence of a global administrative process, and the development of the rule of
law and democratic principles at a global level. It goes on to illustrate the
relationship between global law and other legal orders, with particular attention to
regional systems and national orders. The final section, devoted to the
emergence of a global legal culture, brings the book full circle by identifying the
growth of a global epistemic community. The Research Handbook on Global
Administrative Law provides a contemporary overview of the nascent field in
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detailed yet accessible terms, making it a valuable book for university courses.
Academics and scholars with an interest in international law, administrative law,
public law, and comparative law will find value in this book, as well as legal
professionals involved with international and supranational organizations and
national civil servants dealing with supranational organizations.
When you subtract the amount of hours you sleep, work, and commute, you
probably don't have more than one or two hours a day to do what you would like
to do and that's if you have the money to do it. Don Failla has been teaching his
simple network marketing method which allows anyone to learn how to own his
or her life by building a home-based business. It doesn't require selling, and the
best part is, it won't take much of your time. The 45-Second Presentation That
Will Change Your Life is a virtual training manual on network marketing, designed
to teach you a step-by-step plan for building a profitable, sustainable network
marketing business. Network marketing is a system for distributing goods and
services through networks of independent distributors. This guide not only
unlocks the secrets of successful network marketing, but it provides the method
to sponsor people in your organization using Failla's 45-Second Presentation.
With nearly four decades' worth of instructions and insights from Failla, The
45-Second Presentation That Will Change Your Life provides you with the
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essentials for building and maintaining your lucrative home business.
The years 1937-1938 remained in Italy and were stolen by the Gestapo, then
retrieved and published separately until they were restored to their original form
and published in the Italian edition."--BOOK JACKET.
Provides transcripts from and assessments of the first season of the Breaking
Banks radio show, examining the massive upheaval facing the banking industry
today involving consumer shifts, technological changes and increased
government scrutiny.
This book examines the behavior of individuals at risk and insurance industry
policy makers involved in selling, buying and regulation.
This book proposes an integrated model of treatment for Personality Disorders
(PDs) that goes beyond outdated categorical diagnoses, aiming to treat the
general factors underlying the pathology of personality. The authors emphasize
the development of metacognitive functions and the integration of procedures
and techniques of different psychotherapies. The book addresses the treatment
of complex cases that present with multiform psychopathological features,
outlining clinical interventions that focus on structures of personal meaning,
metacognition and interpersonal processes. In addition, this book: Provides an
overview of pre-treatment phase procedures such as assessment interviews
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Explains the Metacognitive Interpersonal Therapy (MIT) approach and
summarizes MIT clinical guidelines Outlines pharmacological treatment for
patients with PDs Includes checklists and other useful resources for therapists
evaluating their adherence to the treatment method Complex Cases of
Personality Disorders: Metacognitive and Interpersonal Therapy is both an
insightful reexamining of the theoretical underpinnings of personality disorder
treatment and a practical resource for clinicians.
If you're a beginner photographer, this book can save you hundreds of dollars. If
you're a seasoned pro, it can save you thousands. With access to over 16
HOURS of online video, this book helps you choose the best equipment for your
budget and style of photography. In this book, award-winning author and
photographer Tony Northrup explains explains what all your camera, flash, lens,
and tripod features do, as well as which are worth paying for and which you can
simply skip. Tony provides information specific to your style of photography,
whether you're a casual photographer or you're serious about portraits,
landscapes, sports, wildlife, weddings, or even macro. For the casual reader,
Tony provides quick recommendations to allow you to get the best gear for your
budget, without spending days researching. If you love camera gear, you'll be
able to dive into 200 pages of detailed information covering Nikon, Canon, Sony,
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Micro Four-Thirds, Olympus, Samsung, Leica, Mamiya, Hasselblad, Fuji, Pentax,
Tamron, Sigma, Yongnuo, PocketWizard, Phottix, Pixel King, and many other
manufacturers. Camera technology changes fast, and this book keeps up. Tony
updates this book several times per year, and buying the book gives you a
lifetime subscription to the updated content. You'll always have an up-to-date
reference on camera gear right at your fingertips. Here are just some of the
topics covered in the book: What should my first camera be?Which lens should I
buy?Should I buy Canon, Nikon, or Sony?Is a mirrorless camera or a DSLR
better for me?Do I need a full frame camera?Is it safe to buy generic lenses and
flashes?What's the best landscape photography gear?Which portrait lens and
flash should I buy?What gear do I need to photograph a wedding?How can I get
great wildlife shots on a budget?Which sports photography equipment should I
purchase?Should I buy zooms or primes?Is image stabilization worth the extra
cost?Which type of tripod should I buy?Which wireless flash system is the best
for my budget?How can I save money by buying used?What kind of computer
should I get for photo editing?What studio lighting equipment should I buy?When
you buy this book, you'll be able to immediately read the book online. You'll also
be able to download it in PDF, .mobi, and .epub formats--every popular format for
your computer, tablet, smartphone, or eReader!
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How would your life and business be different if you could multiply your sales and
increase your prices in the next 30 days? Discover the secret branding experts
don't want you to know. More than 4 years of research, 34 entrepreneurs
interviewed, $30,000 invested, hundreds of enemies made along the way, 1
attempted lynching, barred from the lucrative circle of 'experts'... All this just to be
able to share the best kept secrets of the branding world with you, secrets that
will enable you to build your brand for much less money than you think.
WARNING: This is NOT a book about pretending to be Superman and learning to
do it all by yourself. This book is for business owners and entrepreneurs who
take their business very seriously...and their life with good humor. What will you
learn then? In this book you'll learn to create the basic features of your brand,
those that can skyrocket your sales and prices overnight, by outsourcing to the
best professionals at low cost prices. Avoid the long years of hard work and
impossible investments that other brands have required to create the security
and trust needed to be able to sell without worrying about your price point. Forget
about learning to do everything for yourself or settling for asking your cousin,
friend, neighbor, etc. to do it for you... due to a lack of funds! Who is this book
NOT for? Branding agencies: I'm going to reveal your secrets. DO NOT buy this
book... it'll only make you mad! Branding gurus: I'll be demonstrating how to
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expose you. DO NOT buy this book... it'll only make you mad! Designers and
developers: I'll be explaining where to find the best, and cheapest, professionals.
DO NOT buy this book... it'll only make you mad! Audiovisual production
companies: I will show your potential clients how to survive without your
extortionately priced services. DO NOT buy this book... it'll only make you mad!
Etc. So who IS the book for? Business owners: Whether you're a small
businessperson taking your first steps in the industry or a big business with years
of experience behind you, this book will help you to make the leap to the "next
level". Entrepreneurs: Do you sometimes feel like you'd have to be Superman to
juggle all the different aspects of your project? Do you keep signing up (and
paying) for courses and training sessions to learn absolutely everything there is
to know for yourself? Then you need to read this book UR-GENT-LY! If my book
DOES deliver what it promised: In less than a month you'll be selling more. You'll
be able to increase your prices without worrying about you rivals selling at a
lower price point. Your customers will start treating you like the professional you
are and will stop trying to haggle for better prices. You'll grow your returns on the
investments made on present and future marketing campaigns. Etc. If my book
DOESN'T deliver what it promised: You'll be a bit wiser and... I will refund 120%
of your money! 120% Money Back Guarantee: if after reading my book it doesn't
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live up to your expectations, send me an email and I will refund 120% of the
amount paid. No questions asked. As you will see... You have nothing to lose
and a lot to gain!
Programma di Vendere Assicurazioni Cinque Mosse Efficaci per Vendere
Prodotti Assicurativi e Soddisfare il Cliente COME CONCEPIRE
L’ASSICURAZIONE L’assicurazione come strumento per la gestione del
denaro. Un nuovo modo di concepire l’assicurazione e di proporla al cliente. Un
nuovo modo di rapportarsi all’assicurato: da cliente a persona. COME
COMUNICARE CON IL CLIENTE Come usare i canali della comunicazione. La
capacità di comunicare al di là delle parole. Il concetto di responsabilità della
comunicazione. COME CONCLUDERE IL PATTO DI VENDITA (PRIMA
MOSSA) L’approccio con il cliente e le tecniche di “rispecchiamento”. I diversi
modelli di approccio con il cliente. L’approccio vincente e l’importanza della
sincerità. COME PORTARE IL CLIENTE A RICONOSCERE I SUOI BISOGNI
(SECONDA MOSSA) Come determinare le esigenze e i desideri del cliente.
Domande chiuse, domande aperte e domande spalancate. Ottenere le
informazioni: le dieci domande fondamentali. COME PROPORRE SOLUZIONI
CON IL METODO DELLE “5 COLONNE” (TERZA MOSSA) La differenza fra le
caratteristiche e i vantaggi di una proposta. Il metodo delle “5 colonne” per una
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proposta personalizzata. Non solo proposte vantaggiose: guidare razionalmente
il cliente. COME CONCLUDERE LA VENDITA UTILIZZANDO LE OBIEZIONI
DEL CLIENTE (QUARTA MOSSA) La chiusura di una trattativa: l’analisi del
rifiuto finalizzata al miglioramento. Come gestire le obiezioni del cliente
trasformandole da ostacolo a manifestazione di interesse. Come distinguere le
obiezioni reali da quelle pretestuose. COME METTERE IN MOVIMENTO IL
“MOLTIPLICATORE D’AFFARI” (QUINTA MOSSA) Come trasformare i clienti
in sponsor della nostra attività: la referenza attiva. L’importanza della continuità
nel tempo del rapporto con il cliente. Il “moltiplicatore d’affari”: diventare un
cliente per il proprio cliente.
This open access volume of the AIDA Europe Research Series on Insurance Law and
Regulation offers the first comprehensive legal and regulatory analysis of the Insurance
Distribution Directive (IDD). The IDD came into force on 1 October 2018 and regulates
the distribution of insurance products in the EU. The book examines the main changes
accompanying the IDD and analyses its impact on insurance distributors, i.e., insurance
intermediaries and insurance undertakings, as well as the market. Drawing on
interrelations between the rules of the Directive and other fields that are relevant to the
distribution of insurance products, it explores various topics related to the interpretation
of the IDD - e.g. the harmonization achieved under it; its role as a benchmark for
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providing an empirical analysis of the standardised pre-contractual information
document. Accordingly, the book offers a wealth of valuable insights for academics,
regulators, practitioners and students who are interested in issues concerning
insurance distribution.-Industry 4.0 has spread globally since its inception in 2011, now encompassing many
sectors, including its diffusion in the field of financial services. By combining information
technology and automation, it is now canvassing the insurance sector, which is in dire
need of digital transformation. This book presents a business model of Insurance 4.0 by
detailing its implementation in processes, platforms, persons, and partnerships of the
insurance companies alongside looking at future developments. Filled with business
cases in insurance companies and financial services, this book will be of interest to
those academics and researchers of insurance, financial technology, and digital
transformation, alongside executives and managers of insurance companies.
A historical novel reflecting the Sicily of the end of the 19th century.

Identifies the technological innovations of the middle ages, noting how such
ubiquitous items as eyeglasses, books, arabic numbers, underwear, banks, the
game of chess, clocks, and domesticated cats came into being during the period.
First published in 1978, this book has proven results for dieters who discovered
how to take the weight off and keep it off, following an easy plan using the simple
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basics of diet chemistry.
Excerpt from Elective Affinities: A Novel I have carefully collected whatever I
have been able to learn of the story of poor Werther, and here present it to you,
knowing that you will thank me for it. To his spirit and character you cannot
refuse your admiration and love: to his fate you will not deny your tears. And
thou, good soul, who sufferest the same distress as he endured once, draw
comfort from his sorrows; and let this little book be thy friend, if, owing to fortune
or through thine own fault, thou canst not find a dearer companion. About the
Publisher Forgotten Books publishes hundreds of thousands of rare and classic
books. Find more at www.forgottenbooks.com This book is a reproduction of an
important historical work. Forgotten Books uses state-of-the-art technology to
digitally reconstruct the work, preserving the original format whilst repairing
imperfections present in the aged copy. In rare cases, an imperfection in the
original, such as a blemish or missing page, may be replicated in our edition. We
do, however, repair the vast majority of imperfections successfully; any
imperfections that remain are intentionally left to preserve the state of such
historical works.
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